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  Dr. Andrey Bykov, Chairman, Russian-Thai Business Council

Address to the Thai businesspersons at Russian Chamber of Commerce and Industry Headquarters, Dec. 5th, 2013
Challenges and Opportunities in the Russian-Thai Business Dialogue

1. Our countries have an immense potential to let the goods turnover and mutual investments grow. To use this potential to its utmost we need to reveal and deeply disclose our mutual interests, opportunities for mutual supplementing the economies of both countries, that would bring the relations between our countries to the level of strategic partnership.

2. The historical and ideological comparative study is needed on the both countries’ foreign policy course and models of economic development for the past 200 years. And we, undoubtedly, would see surprisingly numerous coincidences that may unite us.  Many hundreds of thousand Russia’s citizens are going to Thailand, because Thailand is, at their subconscious level, the country that they personally have lost. For just a hundred years ago Russia also had the Caring Father in the person of ruling Emperor, Nikolay Alexandrovich Romanov, and the whole nation felt themselves the single family, everyone seemed being a close relation to everyone. After the lapse of a hundred years, today, there is still just one such a happy family in the world, the Thai nation, who are taken care of by His Majesty the King Rama IX and Her Majesty the Queen Sirikit of Thailand for more than 60 years. Many peoples in the world are envious to you, the Thai people, in this respect. The 22.3 million tourists in 2012 is the most evident prove to this.

3.  We need to be well-acquainted with each other. Seven years ago 200,000 tourists were coming from Russia to Thailand, in 2012, their number increased almost in seven times. Thailand is interesting to us. About four percent of any nation’s population are businessmen. With 1,317,000 of the Russian tourists who came to Thailand in 2012, over 50,000 businesspersons from Russia visited the country, which is no less than 100 times more than the number of the Thai businesspersons coming to Russia. Do we use this immense potential? No. It is a great mistake, though this mistake is very easy to correct.

4. However, frankly speaking, we do not perceive serious interest coming from Thailand towards developing business with Russia yet. It is ourselves who are to be blamed for that, because we give you insufficient information on the existing opportunities. Though, my appeal to supply information, and to set up the web-site at the common information platform had positive response of 30,000 companies from Russia and only 30 from Thailand. And I personally pursue the policy “the more influence Thailand has in Russia, the better”. There is need in Russia of hundreds Thai cuisine restaurants, of the Thai theatres touring our country annually, experience and remedies of the Thai folk medicine. Let me open two secrets to you. Up to 50 percent of all spectacle frames that are on sale in Russia, are imported from Thailand. I know many Russian citizens who have to take treatment with preparations produced by the world leading pharmaceutical concerns to cure various diseases and who, under doctors’ instructions, prefer the licensed medicine “made in Thailand” as having more healing properties and giving the patients more curative effect, than the original preparations made in Europe or the USA. We have been surprised, studied the issue and reached the conclusion, it is very rigid controlling the quality of pharmacological production in Thailand, in particular, the accuracy of dosages, that matters. That is why the Russian tourists are often seen in the Thai drugstores looking for rather complex medical preparations.

5. It is very useful to me to participate from the very beginning in the operational mode of the joint Trade and Economic Cooperation Chamber set up by Germany and Russia which has been very beneficial to both countries for the past 20 years. To make a break-through we just need to set up the Russian-Thai joint trading house that, being supported by the governments of the two countries, would open new horizons of economic cooperation to businesses in both countries. 

6. We suggest to primarily cooperate in those areas where either Russia or Thailand are qualitatively superior to the rest of the world. 
7. I give you one example only. The joint trading house has to be focused at the priorities. Russia, for instance, is ready to do joint projects in the power engineering aimed at lowering energy cost in Thailand, hence, subsequently, to lower cost and to raise competitiveness of all the goods made in Thailand without an exception. In particular, we may offer Thailand to cooperate in developing the safe ray power engineering. It would provide for a new scientific school in Thailand and establish a new branch of power mechanical engineering, and create many new jobs.

We already have proposal from serious Russian companies that are ready to supply to Thailand steel products, fertilizer, Hi-Tech equipments, IT-technologies and so on.
8. The trading house is to function as permanent operating body of the bilateral intergovernmental commission. With the correct targeting and favorable frame conditions, the economic motivation of a small group of people might result in our countries’ goods turnover growth by somewhat 20 to 30 percent a year. It is lower that in the tourism sector, but the trading house has to accelerate its activities within the first years.   
9. I thank all of you for your attention and I am ready to talk personally to each of the arrived guests of his or her commercial interests in Russia.
